


4:15 - 4:30 pm Break

4:30 - 5:30 pm Session 3 NADA Update 
Andy Koblenz, NADA, McLean, VA

Mr. Koblenz will describe: NADA’s efforts on behalf of dealers on a variety
ofregulatory and franchise matters; the status of efforts by NADA to help deal-
ers through the recession and the credit freeze; and NADA’s strategies, action-
sand negotiations involved in the manufacturer bridge loans, TARP, TALF,SBA
loan arrangements and other programs to unfreeze credit and stimulatedealer
sales.

5:30 - 7:30 pm Cocktail Reception, Sponsored by
Auto Advisory Services Litigation Support Team &
Compli 

7:15 - 7:55 am Continental Breakfast, Sponsored by
CounselorLibrary

7:55 - 8:00 am Opening Remarks
Jack Tracey and Michael Charapp

8:00 - 9:30 am Session 4 Labor & Employment Update
D. Gerald Coker, Ford & Harrison LLP, Atlanta and
Michael Maslanka, Ford & Harrison LLP, Dallas

2009 will be a year of major changes on the labor and employment front. Mr.
Coker will discuss labor and employment law developments that will significant-
ly impact dealerships this year, including new statutes and increased enforce-
ment of existing laws. Additionally, since the economic crisis may force many
dealerships to downsize their workforces, Mr. Coker will address the employment
law implications of reductions in force and other cost-savings initiatives. Also on
the program will be noted Texas attorney and entertaining speaker, Michael
Maslanka. He will make an intriguing presentation on how focusing on issues
that appeal to the instinctive or “reptilian” mind can change the way we present
information and make our arguments more persuasive - whether your audience
is a jury or a CEO. 

9:30 - 9:45 am Break
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9:45 - 11:15 am Session 5 Master Dealer Agreements/Supplier
Contract Policy
Michael Charapp, Charapp & Weiss, LLP, 
McLean, VA and Mark Counts, Counts & Bonacci
LLP, Houston

Dealers regularly suffer losses because of difficulties with suppliers whether it is
a computer vendor, a finance source, its environmental service provider, or the
dealership’s janitorial service. Whether losses result from unfavorable long term
agreements or poor accounting department procedures that lead to payment of
scam invoices, the source of the problem is often poor or non-existent policies.
Advice to dealer clients on sound payables policies can help clients avoid
unnecessary expenses and losses in these difficult times. The presenters will dis-
cuss:

General policies that a dealer should have in place for ensuring that sup-
plier agreements are necessary and fair to the dealership

Provisions to avoid in any supplier agreement

General policies that a dealer should have in place for non-recurring
payables to protect against inflated charges and false invoices

Critical terms in finance source master dealer agreements and response to
buy back demands

Critical issues in DMS agreements

Negotiating and entering DMS agreements

Buying and negotiating insurance coverage.

11:15 am - 12:45 pm Session 6 UCC Panel
Donn Wray,Stewart & Irwin, P.C., Indianapolis and
Michael Shanahan,Stewart & Irwin, P.C.,
Indianapolis

Discussion of practical impact of vehicle titling issues. Interplay between UCC
concepts of title passing upon delivery and ownership as manifested on title cer-
tificates, in case of conflict, which prevails? Bona fide purchaser (BFP) rights and
ability of BFPs to defeat record title ownership as shown on certificate.
"Branded" title issues, CarFax and similar services and impact upon warranty eli-
gibility and accurate description of vehicle history. "Hidden" liens placed upon
title of vehicle by state authorities such as child support or tax liens.

Titling issues 

50 state survey

Buyer in ordinary course

12:45 - 1:00 pm Closing Remarks
Michael Charapp
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Speaker Biographies

Leonard A. Bellavia, Esq., founding partner of the law firm of Bellavia Gentile &
Associates, LLP, is a nationally recognized authority in the field of automotive franchise law
and represents hundreds of automobile and marine dealerships in all aspects of commercial lit-
igation, franchise disputes and employment law. With extensive experience in dealership
mergers and acquisitions, Mr. Bellavia has been instrumental in buy-sell transactions involving
every manufacturer doing business in the United States. 

Mr. Bellavia has spent his life in the automobile business as his family has been in the fore-
front of Long Island’s automobile industry for over 50 years. After graduating from law school,
Mr. Bellavia quickly gained recognition as a talented commercial litigator. Shortly thereafter,
his expertise in the automobile industry led to the creation of Bellavia Gentile & Associates.
Mr. Bellavia’s vision has created a firm that is one of the nation’s leading law firms represent-
ing automotive and marine dealers and dealer associations. 

Mr. Bellavia has written numerous articles on dealership and franchise matters and is a regu-
larly quoted source of comment in Automotive News, the industry’s leading trade publication.
In addition, Mr. Bellavia is a sought-after speaker for national automotive and dealer-related
trade organizations. 

Mr. Bellavia serves as Chairperson of the Litigation Section of the National Association of
Dealer Counsel “NADC” and is a member of its Board of Directors and is the Chair of the
Automotive Franchise Law Section of the Franchise Law Committee of the New York State
Bar Association. 

In 1998 Long Island Cares presented Mr. Bellavia with the 8th Annual Harry Chapin
Humanitarian Award for his commitment and efforts in the fight against hunger. Following
this recognition, Mr. Bellavia created “Balancing the Scales on Long Island,” a pro-bono pub-
lic service program that provides quality legal services to the disadvantaged and underserved. 

Michael Charapp, Partner in the firm of Charapp & Weiss, LLP, has spent his life in and
around the automobile business. He is a graduate of the University of Pittsburgh (B.A. 1971),
and of the Georgetown University Law Center (J.D. Degree 1974). Mr. Charapp is a member
of the Bars of the Commonwealth of Virginia and the District of Columbia. 

Mr. Charapp worked in his family’s Dodge dealership in the Pittsburgh, PA area until he
graduated from College. After his graduation from law school, he was an associate and later a
partner in the firm of Stein, Mitchell & Mezines, Washington, DC, from 1974 to 1984 where
he specialized in litigation and commercial transactions, including representation of car deal-
ers and car dealer trade associations. From 1984 to 1996 he was Executive Vice President and
General Counsel of the Rosenthal Automobile Organization headquartered in Arlington, VA,
at the time one of the 10 largest auto dealer organizations in the country. In 1996 he formed
the firm of Charapp & Weiss. 

Today, Mr. Charapp represents and advises numerous business clients, including well over
200 automobile dealers and several automobile dealer trade associations, including the
Maryland Automobile Dealers Association, the Virginia Automobile Dealers Association, and
the Washington Area New Automobile Dealers Association.

Eric L. Chase is one of America’s leading automotive attorneys. Over many years he has
represented hundreds of dealers in their disputes with automobile factories, distributors and
importers, as well as in investigations by and disputes with state and federal agencies. As a liti-
gation partner in the New Jersey office of Bressler, Amery & Ross, P.C., his automotive prac-
tice is national in scope. He has served as lead counsel in a variety of landmark cases that are
important and enduring legal precedents for dealers. 

Upon graduation from Princeton University in 1968, Mr. Chase entered the Marine Corps
as a 2nd lieutenant and served as an infantry officer in Vietnam. After three years of active
duty, he attended the University of Minnesota Law School, from which he received his J.D.



degree, cum laude, in 1974. Prior to entering private practice, he served as an Assistant United
States Attorney in Newark, N.J.

Mr. Chase has written dozens of articles on automotive subjects which have appeared in,
among other publications, Automotive News, Dealer Business (Auto Age), Automotive
Executive, and Automotive Dealers Digest. He is a frequent speaker at seminars for dealers
throughout the United States and his advice regarding new state franchise legislation is often
sought by state associations. One of the original members of the New Jersey State Bar
Association’s Franchise Law Committee, he served as its co-chairman during 1999-2000. 

Since its initial publication in 1994, Mr. Chase’s book, Automobile Dealers and The Law,
has become a primary legal handbook for dealers.

Mr. Chase retired in 1998 from the Marine Corps Reserve as a colonel, and is an acknowl-
edged authority on national security and the law of war. His writings on those subjects include
articles in the New York Times, Newsweek, The Washington Post, and Strategic Review. He
has appeared as a military expert on Good Morning America, Larry King Live, CBS Sunday
Morning and the Charlie Rose Show. His biography appears in several publications, including
Who’s Who in America and Who’s Who in American Law. 

Rob Cohen, Esq., President, Auto Advisory Services, Inc., started with Auto Advisory
Services in 1994 and he became President in 2006. Prior to devoting his full time effort to
Auto Advisory Services, Rob represented dealers in litigation for four years. Rob specialized in
the defense of consumer claims and represented licensees before DMV administrative hearings.
He developed a strong background inside dealerships by working as a car salesman and doing
F&I during law school. Rob received his B.A. and M.B.A. from the University of California,
Irvine and then went on to earn his J.D. from Whittier College, School of Law.

Rob currently serves as Vice President of the National Association of Dealer Counsel
(NADC), is editor of Transmission (Auto Advisory Services’ monthly newsletter) and The
Defender (the NADC newsletter), and has been published in Ward’s Dealer Business, Orange
County Business Journal and F&I Management and Technology. He is a frequent speaker and
trainer on a wide range of subjects pertaining to dealership sales and finance compliance. Rob
co-authored the top-selling Automotive Dealership Information Safeguards Manual, the
Automotive Dealership Identity Theft Guide, as well as the recently published Red Flags Rule
Guidebook.

Key Seminars: Red Flags Rule, Identity Theft Prevention Program Workshops, California,
Colorado (multiple sessions), August–September, 2008. Compliance Exposure That Can Crush
Your Dealership, NADA Conference, San Francisco, CA, February, 2008. Common But
Potentially Dangerous F&I Practices, NADC F&I Workshop, Baltimore, MD, November, 2006;
Changes for 2007, Reynolds and Reynolds University Online, November, 2006; F&I Matters,
NADC Member Conference, Chicago, IL, April, 2006; Car Buyer’s Bill of Rights Training,
California (multiple sessions), May-June, 2005; Negative Equity Disclosure, NADC Member
Conference, Atlanta, GA, April, 2005.

D. Gerald Coker devotes his practice to working with automobile dealerships and other
companies on a broad range of labor and employment matters. He has assisted companies in
more than 110 union election cases throughout the U.S., as well as numerous union organizing
drives that did not proceed to an election, and defends dealerships in discrimination/harass-
ment and wrongful discharge cases, as well as government wage-hour investigations.

Jerry is on the Board of Directors of the National Association of Dealer Counsel (NADC)
and is the Chairperson of the Labor Law Section of NADC. Jerry is the past Chairman and a
current member of the Labor and Employment Law Section of the Georgia Bar, as well as a
member of the American Bar Association and the Atlanta Bar Association. He is also listed in
Best Lawyers in America (2007 edition). 

Jerry is a popular lecturer/workshop facilitator and has conducted numerous management
training seminars on how to maintain union-free status and avoid serious employee relations
problems. Jerry presented human resources management workshops at the 1988, 2002 and
2004 National Automobile Dealers Association Conventions.



Mark A. Counts, Counts & Bonacci, LLP, Houston, is licensed to practice law in the States
of Texas and Georgia. He is a member of the National Association of Dealer Counsel, the
Houston Automobile Dealers Association, the Associated General Contractors of America,
the Construction Leadership Council, the Construction and Employment Law sections of the
Texas State Bar and the Business, Labor & Employment and Tort & Insurance Practice sec-
tions of the Georgia State Bar. Prior to founding Counts & Bonacci, he was a fourteen year
veteran of the U.S. Army, a member of the Infantry, Ordnance and Judge Advocate General's
Corps, an associate attorney in two prominent litigation firms and the labor and employment
attorney for Fort Polk, Louisiana. He currently serves as the firm's managing partner and is a
former employment law consultant to the U.S. Department of Defense. Mr. Counts' practice
focuses on litigation in the automobile and construction industries, employment law and arbi-
tration.

Mr. Counts was born Richlands, Virginia and he attended Garden High School in Oakwood,
Virginia. He obtained his Bachelor of Science degree from Virginia Polytechnical Institute &
State University (Va. Tech) and is a graduate of the U.S. Army Infantry School. He was com-
missioned as a Second Lieutenant by the U.S. Army Officer Candidate School in 1993 and
was awarded the rank of Captain in 1997. He graduated from South Texas College of Law in
1999 and from the U.S. Army Judge Advocate General's School in 2000. He is a former
Langdell Scholar, a former Adjunct Professor at Upper Iowa University and Cy-Fair College
and the recipient of six Phi Delta Phi academic achievement awards. For his military service,
he was awarded the Meritorious Service Medal, two Army Commendation Medals, the
National Defense Ribbon, the Overseas Service Ribbon and two Army Achievement Medals.

Patricia E.M. Covington, located in Hudson Cook’s Maryland office, joined Hudson Cook
as a partner in June, 2005. Ms. Covington has practiced in consumer financial services since
1997. Prior to 1997, she practiced in the area of bankruptcy and commercial law. Her practice
focuses on consumer finance, privacy, security and information management, electronic com-
merce, and marketing. She regularly advises on matters in these practice areas, with a particu-
lar concentration on information privacy and security, as well as, matters relating to federal
compliance for consumer finance. 

Prior to joining Hudson Cook, Ms. Covington served as Assistant Vice President and Deputy
General Counsel for CarMax, Inc., a retailer of used and new motor vehicles with a division
that finances installment purchases for its dealerships. 

Ms. Covington is a member of the Consumer Financial Services Committee of the American
Bar Association and serves as Vice-Chair for the Privacy Subcommittee. She is a member of
the American Financial Services Association’s State Government Relations Committee and
the National Home Equity Mortgage Association’s Business Technology Committee. She is a
board member of, and Treasurer to, the National Association of Dealer Counsel. She frequent-
ly speaks on matters relating to consumer finance.

David Henson, Warranty Matters, Lakeland, TN, is a nationally known warranty compli-
ance expert with over 35-years experience in warranty administration. He is the president of
Warranty Matters based outside Memphis, Tennessee, and has authored many copyrighted
manuals and guides defining warranty compliance, audits and fixed operations management.
David conducts warranty administration clinics across the U.S. and writes a monthly warranty
administration newsletter for a substantial subscribership.

As a recognized authority, David has assisted dealerships through audit appeals and warran-
ty-related termination proceedings and has testified as an expert witness on numerous occa-
sions. As well, he conducts outsourced warranty compliance audits for various import manu-
facturers. This unique skill set offers him an insight to warranty administration and compliance
with validation and understanding that few can offer.



Andy Koblenz is the National Automobile Dealers Association's vice president and general
counsel. He directs the association's Legal and Regulatory Group, which represents NADA
and dealer interests before federal agencies. Koblenz supervises a staff of six attorneys specializ-
ing in franchise and state law, corporate law and federal regulatory affairs. As NADA's assis-
tant secretary, he prepares and maintains corporate records and the minutes of the board of
directors meetings and supervises elections of NADA officers and directors.

Prior to his current position, Koblenz was vice president, industry affairs from June 2001 to
February 2006, directing the activities of NADA's Industry Relations and Industry Analysis
departments, as well as the association’s American Truck Dealers Division.

Previously, he served as NADA’s executive director and special counsel for industry affairs for
two years, representing the interests of franchised automobile dealers in policy, operational and
other discussions with vehicle manufacturers. In that role, he helped oversee the operations of
the Industry Affairs Group and was a liaison to the association's communications, legal, regula-
tory and legislative departments.

Before joining NADA, Mr. Koblenz served for five years as a senior attorney with the
American Automobile Manufacturers Association (AMAA). There, he advised the associa-
tion on a variety of issue areas including sales, credit, leasing, and finance law, product safety
and liability, intellectual property and benefits and taxation.

From 1990 through 1994, Mr. Koblenz was a partner at the Washington, D.C. law firm of
Richardson, Berlin & Morvillo where he specialized in corporate and securities matters.

Mr. Koblenz attended Union College in Schenectady, N.Y. and received his B.A. in political
science, summa cum laude, in 1978. In 1981, he received his J.D., cum laude, from Harvard
Law School. Mr. Koblenz is a member of Phi Beta Kappa and the American Law Institute.

The National Automobile Dealers Association, founded in 1917 and based in McLean, Va.,
represents more than 20,000 new car and truck dealers, holding over 43,000 separate franchis-
es, both domestic and import.

Mike Maslanka is a partner in the Dallas office of Ford & Harrison. He has more than 20
years of experience in litigation and trial of employment law cases, including defending several
multi-party cases under the Age Discrimination in Employment Act, the Fair Labor Standards
Act and the Civil Rights Act of 1991. He has served as Adjunct Counsel to a Fortune 10 com-
pany where he provided multi-state counseling on employment matters. He has also served as
a Field Attorney for the National Labor Relations Board.

Mike is listed in The Best Lawyers in America and was selected as a “Texas Super Lawyer” by
Texas Monthly and Law & Politics Magazine in 2003. He was also selected as one of the best
lawyers in Dallas by “D” Magazine in 2003. He is also AV® Peer-Review Rated by Martindale-
Hubbell.

Mike is Board Certified in Labor and Employment Law by the Texas Board of Legal
Specialization. He serves on the Executive Committee, Labor and Employment Section, of the
Dallas Bar Association and on the Planning Committee on Continuing Legal Education of the
State Bar of Texas. He is a Barrister for the Inns of Court.

Mike has served as the Chief Author and Editor of the Texas Employment Law Letter since
1990. He also authors the “Work Matters” column for Texas Lawyer

Michael P. Shanahan, a member of the Automotive Retail, Business Entity/Transactional
Law, Litigation, Mergers and Acquisitions, and Probate/Estate Planning/Taxation Practice
Teams at Stewart & Irwin, P.C. He has extensive experience in the retail automotive business.

Formerly, Michael was an accountant at K.B. Parrish & Company where he did consulting
and tax work for individuals, small businesses, and automobile dealerships. His consulting work
spanned the country. It primarily involved assisting automobile dealerships with compliance
issues. Michael’s knowledge of the automotive industry is first hand. Prior to becoming an
accountant, he worked as a Finance Director for a large Honda dealership. Further, he is an
expert in the FTC Safeguards Rule. He has published an article on the Rule; he has been quot-
ed in various sources about the subject; and he has lectured on the matter over a hundred
times in various settings across the country.



Michael is a veteran. Prior to attending college, he served our country for six years in the
United States Air Force. He received numerous accolades during that time, including a
National Defense Medal, and he was honorably discharged.

Michael holds a Bachelor’s of Science degree, with Highest Distinction, from the Kelley
School of Business at Indiana University-Indianapolis. He was designated as the Chancellor’s
Scholar graduating number one in his class with a 3.99 GPA (4.0 scale).

Michael also holds a Doctorate of Juris Prudence degree from the Indiana University School
of Law-Indianapolis. While in law school he represented Indiana University as a member of
the Trial Team. Currently, he is a member of the Indiana and American Bar Associations, the
Indiana CPA Society, the Indiana Venture Club and numerous other organizations.

Oren Tasini is a shareholder with the law firm of Haile, Shaw & Pfaffenberger, P.A. in Palm
Beach, Florida. He, and his firm, is one of the Founding Members of the National Association
of Dealer Counsel. Mr. Tasini acts as corporate legal counsel to both large and small businesses,
with a concentration in the automotive industry. In the past five years he has concluded sales
and purchases of automotive franchises, with gross revenues in excess of 750 million dollars.
Mr. Tasini is a member of the Florida Automobile Dealers Association and has served on the
legislative committee of FADA. Mr. Tasini is a graduate of Georgetown University Law
Center.

Donn H. Wray, Shareholder of Stewart & Irwin, P.C., Indianapolis and a member of the
Automotive Retail Practice Section and Chair of the Environment Section. He has been rep-
resenting dealers in environmental, OSHA, consumer defense and regulatory compliance
issues since 1985.

Donn’s automotive practice concentrates in counseling dealerships in environmental regula-
tory matters and the environmental loss control aspects of real estate transactions. His envi-
ronmental practice emphasizes obtaining insurance coverage for remediation of underground
storage tank spills and releases from industrial and dry cleaning facilities, and working with
environmental consulting firms in advising regarding such cleanups. Donn has experience in
dealing with the Indiana Department of Environment Management and Region V, USEPA.
He has also represented PRP groups in Superfund litigation. Donn also provides to dealers and
other businesses compliance counseling in the areas of OSHA and RCRA compliance.

Donn also serves dealers as defense counsel in many different types of consumer matters and
in representing dealers in administrative proceedings before the Indiana Bureau of Motor
Vehicles and the Indiana Attorney General’s office.

He holds a B.A. in broadcast mass communications from Valparaiso University and a J.D.
from the Valparaiso University School of Law, where he was Managing Editor of Law Review
and is a member of the Indiana and Illinois bars.

Lawrence A. Young is a partner in the law firm of HughesWattersAskanase in Houston,
Texas and is Vice-President and a member of the Board of Directors of the National
Association of Dealer Counsel. He is immediate past Chairman of the Governing Committee
of the Conference on Consumer Finance Law and is a fellow of both the American College of
Consumer Financial Services Lawyers and the American College of Commercial Finance
Lawyers. 

Larry is the Texas State Editor for both CarLaw and HouseLaw and is on the Advisory Board
of the Consumer Financial Services Law Report. He is the former Editor of the Consumer Finance
Law QUARTERLY REPORT and has authored or co-authored over 100 articles and seminar
papers, a book, two plays and a screenplay on a variety of legal subjects in consumer finance,
commercial finance and bankruptcy.

Larry served on the Committee established by the Texas Consumer Credit Commissioner to
draft plain language consumer contracts. He also wrote several amendments to the Texas
Finance Code. 

Larry has served on the American Bar Association (ABA) Business Law Section Task Force
on Insolvency and the Federal Court Structure and the ABA Business Law Section Planning
Committee. He is a past Chairman of the ABA Consumer Bankruptcy Committee, the ABA



Consumer Financial Services Debt Collection Practices and Bankruptcy Subcommittee and
the ABA Commercial Financial Services Interest and Usury Subcommittee.

Larry has defended numerous consumer class actions and has designed national debt collec-
tion programs, and national bankruptcy reaffirmation and post-discharge, secured creditor pro-
grams. He initiated and wrote several amendments to the Bankruptcy Code and wrote part of
the Bankruptcy Code’s legislative history. He initiated cases that held the bankruptcy court
unconstitutional and was in-house bankruptcy counsel to the amicus curiae in Northern
Pipeline Company v. Marathon Pipeline Company, the United States Supreme Court case that
ultimately held the bankruptcy court unconstitutional. As in-house counsel, he further initiat-
ed United States v. Security Industrial Bank, the United States Supreme Court case that found
retroactive lien avoidance under the Bankruptcy Code to be in violation of the Fifth
Amendment Taking Clause of the United States Constitution.

Larry attended the University of Michigan Law School and is a former Marine officer. 




